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Purpose of This Page
This document defines the content and structure for a dedicated AVANT Partner landing page for BCS365. The page is designed to educate Trusted Advisors, reinforce trust and non-competition, and provide a secure, low-friction deal registration experience.
Primary Objectives
· Educate AVANT Trusted Advisors on when and how to use BCS365
· Increase attach rates and total contract value
· Reinforce advisor ownership of customer relationships
· Provide a simple and trusted deal registration workflow
Landing Page Structure
Hero Section
· Headline: Built to Support AVANT Trusted Advisors — Not Compete With Them
· Sub-headline: Increase MRR, reduce churn, and protect your customer relationships with BCS365
· Primary CTA: Register a Deal
· Secondary CTA: View Partner Resources
· Trust indicators: Advisor-owned relationship, no direct selling, white-label or co-sell options
Why AVANT Partners Work with BCS365
· Increase total contract value with MSP attach
· Reduce post-sale risk and escalations
· Win security and compliance-driven deals
· Compete against full-stack providers without building an MSP
When to Bring BCS365 into a Deal (Should flush these out more)
· UCaaS or Teams Phone needs IT ownership
· Security questions stall deal momentum
· SD-WAN or connectivity requires 24/7 operations
· Cloud migration without internal expertise
· Compliance deadlines (HIPAA, SOC 2, CMMC, NIST)
· Multi-site or private-equity-backed growth

How Co-Sell Works
· Advisor owns the customer relationship
· BCS365 does not direct-sell into AVANT accounts
· Advisor controls discovery and presentation style
· BCS365 delivers behind the scenes or jointly
Attach Rate Booster Section (Others should be added)
· UCaaS + Managed IT + Endpoint Security
· Connectivity + Managed Firewall + NOC
· Cloud + Backup + DR + Compliance
· CCaaS + MDR + Incident Response
Partner Resources
· Partner Value One-Pager
· Deal Scenarios Playbook
· Co-Sell Process Overview
· Attach Rate Booster Sell Sheet
Deal Registration Form Design
Advisor Information
· First Name (required)
· Last Name (required)
· Company Name (required)
· Email Address (required)
· Phone Number (required)
· AVANT Partner ID (optional)
Customer Information
· Customer Company Name (required)
· Industry (dropdown)
· Company Size (employee ranges)
· HQ Location (optional)
Deal Overview
· Deal Type (multi-select: UCaaS, CCaaS, Connectivity, Cloud, Security, Compliance)
· Deal Stage
· Expected Close Timeframe

Attach Opportunities (We should add physical security and cabling)
· Managed IT / Help Desk
· Microsoft 365 Management
· Managed Detection & Response (MDR)
· Network Security / Firewall Management
· Backup & Disaster Recovery
· Incident Response
· Compliance Services
· Cloud / Azure Management
Engagement Preferences
· Behind-the-scenes only
· Joint customer engagement
· White-label delivery
· Do not contact customer without advisor approval (checkbox)
Confirmation & Submission
· Advisor confirmation checkbox
· Submit Deal Registration CTA
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